
KNOW YOUR PRODUCTS…SELL MORE PRODUCTS

SKIN CARE HAS 
TREMENDOUS
EARNING POTENTIAL
•	Avon features a wide variety of  

cutting-edge, affordable Skin  
Care products. 

•	Know the facts. Read and reference the 
Essential Skin Care Guide and the Skin  
Care Conversation Card to break the ice. 
(Find these tools on yourAVON.com> 
Campaign Planning>Anew Central.)

The best way to learn about the products you are selling is to read the What’s New every Campaign.  
It highlights product benefits, gives you selling tips and lets you reserve quantities of popular new 
products in advance. It also features SAMPLES and DEMOS for your Customers to try. Always order 
more brochures than your current number of Customers and challenge yourself to approach new people. 

February 2014 
Avon Products, Inc.  

591229

BUILD YOUR BUSINESS 
WITH FRAGRANCE
•	How about wearing Avon fragrance  

wherever you go...Take the bottle with  
you and show it off.

•	Point out scented brochure pages  
	 or attach samples to the brochure,  
	 then follow up to get feedback.

OPEN DOORS 
WITH MAKEUP AND 
PERSONAL CARE
•	Color and Personal Care items are an 

affordable way to attract new Customers.

•	Whatever the season, Moisture Therapy, 
Foot Works, Skin So Soft and Bug Guard 
Plus are a few Avon essentials that can be 
enjoyed year-round.

•	To learn more about Avon’s latest 
beauty products, go to yourAVON.com 
>Training>Avon Pathways.

TIPS:

“Our promise to every new 
Representative is to help you get  
started. And we’ll match your  
commitment to growing your Avon 
business with guidance and support 
every step of the way.

As is true with all sales businesses,  
success depends on finding 
Customers who want to shop  
with you, then providing top-notch  
service and following up often  
to keep the connection alive.

So, reach out and connect with 
Customers. Give them a real 
alternative to shopping in a store.  
After all, the difference between  
the Avon Brochure and a department 
store is YOU—your products and, 
best of all, YOUR SERVICE.”	

Eddie Silcock
Vice President,  
US Sales

LET YOUR PERSONAL TOUCH BE THE DIFFERENCE. 
                                                   And know that we’re behind you every step of the way.

Try these words: 
“This new Fragrance would make 
a beautiful gift. What birthdays 
[anniversaries, holidays] do you 
have coming up?”

Try these words: 
“I know that you’ve been concerned 
about sun exposure with your new job. 
I recommend a good eye cream and a 
moisturizer with SPF.”

Try these words: 
“I know you love color. Our new 
lipstick comes in 12 shades!  
Let’s find your perfect color(s).”

Quick Guide TO GETTING STARTED
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TIP: Wear your AVON button for 
an easy conversation starter.

Register  
at yourAVON.com  

and serve Customers 
from your personalized 

Web page and  
online store.

*You must place an order or $100 or more in your current Campaign and pay that order in full by the next Campaign, to earn the product(s) shown as free in each Campaign. You can still participate and earn free products 
whether or not you place a qualifying order every Campaign; each Campaign has its rewards. To earn the Bonus bundle you must have a cumulative minimum Awards Sales value of $400 or more from your first to fourth 
Campaigns (LOA 0-4) that is paid in full by your fifth Campaign and you must submit an order (no minimum value) in your fifth Campaign (LOA 5). Rewards will be shipped in the Campaign in which the qualifying order is 
paid and all other criteria have been met. Breast Cancer and Domestic Violence cause products do not count towards order size for this Incentive. Avon reserves the right to audit all performance data when determining 
Incentive reward eligibility and reserves the right to disqualify or remove any Representative it determines has violated principles of fairness or program intent. Products earned cannot be redeemed for cash or credit towards 
your Avon account. All dollars shown are in U.S. dollars. Void where prohibited.

order in your
1st Campaign
and you earn

$100
order in your

2nd Campaign
and you earn

$100
order in your

3rd Campaign
and you earn

$100
order in your

4th Campaign
and you earn

$100

In each of your first 4 Campaigns you can earn  
great products FREE when you place a $100 order*!

AN EXCLUSIVE OFFER FOR 
NEW REPRESENTATIVES 

•	 Use	Social	Media	to	share	that	you	are	now	in	business	for	yourself	with	Avon!		
Refer	to	yourAvon.com	for	more	information.

•	 Everyone	you	meet	is	a	possible	new	Customer	–	share	Avon		
with	at	least	three	new	people	every	day!

•	 Set	a	target	for	your	sales	and	be	sure	to	follow-up	with	your	Customers	
before	you	place	your	order.

•	 Circulate	brochures…	bring	them	with	you	wherever	you	go!

•	 Know	your	store.	The	Avon	brochure	is	your	store	so	be	familiar	with	the	great	offers	within.	

•	 Share	your	enthusiasm	and	people	will	want	to	be	part	of	your	great	company!

•	 Learn	how	to	grow	even	more	with	FREE	online	training	through		
Avon	Pathways	on	yourAvon.com.

Tips on how to GROW your CUSTOMERS…

Make sure to 
wear your button 

for an easy 
conversation 

starter!

JustforYOU!

$19 value
$23 
value

$30 
value

$25  
value

BONUS!  
Over $150 value! 

When you place an order in your 4th Campaign 
and reach $400 cumulative Award Sales (from 

Campaign 1-4) you will earn a beautiful bundle of 
products when you place your 5th order!
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FOLLOW UP 2-3 DAYS 
BEFORE EACH ORDER  
IS DUE:

•	Call or text everyone who  
received a brochure. (Standard  
text message rates may apply.)

•	Email or text your long  
distance Customers.

•	Post an order due reminder  
on your social media.

FIND CUSTOMERS. 

•	Contact all of the people on your 
Invitation List to share a brochure.  
You can even ask them for referrals.

•	Create your personal web page 
to invite long distance Customers. 
Orders can even be delivered 
directly to them!

•	Import your social media contacts. 
(Refer to Avon’s Social Media 
guidelines on yourAVON.com.)

•	Find Customers who work in an 
office where one brochure can  
be shared.

•	Practice the Power of 3 by  
introducing your brochures  
to 3 new people every day.

1

“JUST FOR YOU!” 

•	For EACH Campaign of $100 or 
more in your first 4 Campaigns  
of selling, you can earn FREE 
Avon products.†

•	Earn an EXTRA BONUS product 
bundle when you place your  
5th order AND have a minimum 
$400 in cumulative sales in the 
first 4 Campaigns!

2

INVEST IN YOURSELF.

•	Listen to the Making the Shift 
CD that came in your New 
Representative kit.

•	Go to yourAVON.com> 
Training Tab> 
Avon Pathways  
and register  
for the next  
Welcome to  
Avon Webinar. 
 
 
 
 
 
 
 
 

•	Set aside time each week  
to complete 1-2 Training  
Modules starting with these:

■■ Getting Started on  
yourAVON.com

■■ Launching Your  
Avon Business

■■ Online Ordering

■■ Money Management

■■ Beauty Basics

4

MANAGE YOUR 
BUSINESS WITH YOUR 
WEB OFFICE.

•	Place Orders

•	Manage your Account

•	Create Invoices

•	Track Customer History

•	Send forwardable  
product emails 

TIP: Include your web 
address on everything you 
give to Customers.

5

Ask for the  
order  

by saying: 
“What can I order  
for you today?”

*Check your Campaign Selling Calendar for order submission and delivery dates on  
yourAVON.com under Campaign Tools. ** See back of Credit Card slip for current policies.

†Products 
shown may 
vary.

PAY YOUR AVON 
ACCOUNT. 

•	Pay online, by phone,  
or on your mobile device 
with your debit/credit 
card, prepaid card, or 
QuikPAY.**

•	You can also pay by 
money order, or with  
a personal check.

•	After paying your bill to 
Avon, the rest of what 
you collected is yours  
to keep!

Note: You must pay Avon 
in full before you submit 
your next order.

8
7

DELIVER ORDERS 
AND COLLECT  
CUSTOMER PAYMENTS. 

•	Pack each order from your 
Customer Order Forms.

•	Include a new brochure,  
samples and a prospecting  
flyer to introduce the earning 
opportunity. (Print it at  
yourAVON.com>Sales 
Leadership>Materials & 
Resources.)

•	You may accept cash,  
debit/credit cards, money  
orders or personal checks  
made out to you, not Avon.

TIP: Never leave products  
without getting payment in full  
at the time of delivery. 

TIP:  With Avon, you received a credit limit when you 
were appointed as an Avon Representative. You may 
be required to pay a deposit if your order exceeds 
your credit limit. See the upper right corner of the 
home page at yourAvon.com for your credit limit.

SUBMIT YOUR ORDER* AND  
BOOST YOUR BUSINESS.

•	Go to yourAVON.com and follow  
the prompts for placing your order.

•	Don’t forget to order brochures,  
samples and business tools.

•	Be your own testimonial! Choose 
1-3 products that you can start 
using on a daily basis.

•	While you’re placing your order, 
boost your business even more 
by ordering the Business Booster, 
which includes additional products, 
tools and training tips. For your 
investment of $35, you will get  
a supply of advanced tools,  
products & samples to use  
to grow your business!

6

Every  
Campaign, read  
the What’s New  
to learn about  

new products and 
special offers for 
Representatives.

YOUR GUIDE
TO PLANNING

CAMPAIGN

7

RECEIVE

TRIPLE
DOLLARS

IN AWARD SALES ON C-7 BEAUTY PRODUCTS
SEE PG. 2.

dramatic 
 LIFT
no drastic effort needed
INTRODUCING OUR 
LATEST GRAVITY-DEFYING 
BREAKTHROUGH
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Create your invitation list  
Be sure to check your address book, cell phone contacts 

and holiday mailing list for more names.
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Write down everyone you come in contact with. If you don’t know 
names, you can write “school” or “hair salon” for locations where 
you will invite people to browse your brochure.
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Put a check mark next to the names of the people you’ll invite 
to the next Avon Opportunity Meeting.
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IN YOUR SUCCESS WITH AVON
Believe
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Welcome  
to Avon 

Webinar every 
Monday night 
at 8 pm, ET.

Try these  
words:   

“I noticed your  
beautiful skin!  

Avon has some new 
spring colors that 
would look great  

on you.”

LEADERSHIP  
REWARDS  
PROGRAM  
2013-2014

BELIEVE in YOURSELF
•  

BELIEVE In the OPPORTUNITY
•  

BELIEVE in AVON

your EARNINGS
NAME

APPT. 
CAMP.

LOA 1 ORDER = $50  
EARN $25

ORDER 
SIZE

POTENTIAL 
EARNINGS EARNED?

1.

Unit Leader  
POTENTIAL  
BONUS  
EARNINGS

2.

3.

4.

5.

Achieve Unit Leader within 8 Campaigns* 
of your Campaign of Appointment

EARN $250 + 20 POTENTIAL  
REPRESENTATIVE LEADS*** $375

6.

Advanced
Unit Leader 
POTENTIAL  
BONUS  
EARNINGS

7.

8.

9.

10.

11.

12.

Achieve Advanced Unit Leader within 20  
Campaigns* of your Campaign of Appointment

EARN $750 + 5 NESTED  
REPRESENTATIVES**** $925

Achieve Executive Unit Leader within 40  
Campaigns* of your Campaign of Appointment

EARN $2,500** + 10 NESTED  
REPRESENTATIVES**** $2,500

Achieve Senior Executive Unit Leader within 60 
Campaigns* of your Campaign of Appointment

EARN $5,000** + 10 NESTED  
REPRESENTATIVES**** $5,000

$8,800
*Each Advancing Award can be earned within the Campaign time frame even if the previous level’s bonus was not achieved.  

**New EULs and SEULs must perform at Title for 2 consecutive Campaigns following advancement before the Jump Start bonus and Nested Representatives are awarded.
***The 20 Leads at the Unit Leader Level will be awarded 5 per Campaign for 4 Campaigns OR pending availability until the total of 20 has been awarded. 
****The total number of Nested Representatives may not be awarded in the Campaign following achievement but will be awarded as availability permits.   
NOTE: Avon reserves the right to change these levels and Sales Leadership requirements at any time, in its sole discretion.

List the 1ST person you 
can think of who would 
most benefit from an  
additional income  
every month.

Friend:

Relative:

Spouse’s  
Relative:

Co-Worker:

Neighbor:

Club Member:

Organization  
Member:

Team Member:

Child’s Teacher 
or Coach:

Baby Sitter:

Online  
Contact:

Try these words when  
you speak to them:

“I just started my own 
Avon business so that  
I can                         and  
I thought of you because  
I know you’ve been  
wanting to                      !”

RECRUITING BONUS  
for Candidates and Unit Leaders

ADVANCING BONUS  
for New Unit Leaders, Advanced,  

Executive and Sr Executive Unit Leaders

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

PANEL 1: FRONT COVERPANEL 6: BACK COVERPANEL 5: INSIDE PANEL

For details about Avon’s Sales Leadership Program, see the Avon Sales Leadership Bonus Chart on yourAVON.com>Sales Leadership.

Avon Products, Inc.  New York, NY 10017

4 incredible levels of EARNING:

Advanced 
Unit 

Leader

$250 
Personal Award Sales

+
12 Orders and  

2 Titled Sales Leaders  
in 1st Generation

+
$4,500 

Total Unit Sales

EARN UP TO 8% 
On Sales of Your  
1ST Generation

EARN UP TO 2% 
On Sales of Your  
2ND Generation

EARN UP TO 1% 
On Sales of Your  
3RD Generation

Senior  
Executive 

Unit Leader

$350 
Personal Award Sales

+
20 Orders and  

6 Titled Sales Leaders  
in 1st Generation  
(1 of whom is EUL  

or above)
+

$35,000 
Total Unit Sales

EARN UP TO 13% 
On Sales of Your  
1ST Generation

EARN UP TO 5% 
On Sales of Your  
2ND Generation

EARN UP TO 2% 
On Sales of Your  
3RD Generation

EARN UP TO 2% 
In Additional Bonuses

Unit 
Leader

$200 
Personal Award Sales

+
5 Orders 

+
$1,200 

Total Unit Sales

EARN UP TO 7% 
On Sales of Your  
1ST Generation

EARN UP TO 1% 
On Sales of Your  
2ND Generation

Executive 
Unit 

Leader

$300 
Personal Award Sales

+
20 Orders and  

4 Titled Sales Leaders  
in 1st Generation

+
$17,500 

Total Unit Sales

EARN UP TO 12% 
On Sales of Your  
1ST Generation

EARN UP TO 5% 
On Sales of Your  
2ND Generation

EARN UP TO 2% 
On Sales of Your  
3RD Generation

Pk of 10    59989-9

Single    59373-9

English_Single

Paquete de 10    59990-9

Individual    75096-9

English_Pack of 10

Spanish_Pack of 10

Spanish_Single

Pk of 10    59989-9

Single    59373-9

English_Single

Paquete de 10    59990-9

Individual    75096-9

English_Pack of 10

Spanish_Pack of 10

Spanish_Single

SHOW OTHERS HOW  
TO DO WHAT YOU DO. 

•	The Sales Leadership Jump  
Start bonus program gives  
you the power to increase your  
earnings when you build and  
develop a team.

•	Go to yourAVON.com>Sales 
Leadership>Jump Start to learn more.

Success Can Be Easy...ONE STEP AT A TIME!



3

TIP: Wear your AVON button for 
an easy conversation starter.

Register  
at yourAVON.com  

and serve Customers 
from your personalized 

Web page and  
online store.

*You must place an order or $100 or more in your current Campaign and pay that order in full by the next Campaign, to earn the product(s) shown as free in each Campaign. You can still participate and earn free products 
whether or not you place a qualifying order every Campaign; each Campaign has its rewards. To earn the Bonus bundle you must have a cumulative minimum Awards Sales value of $400 or more from your first to fourth 
Campaigns (LOA 0-4) that is paid in full by your fifth Campaign and you must submit an order (no minimum value) in your fifth Campaign (LOA 5). Rewards will be shipped in the Campaign in which the qualifying order is 
paid and all other criteria have been met. Breast Cancer and Domestic Violence cause products do not count towards order size for this Incentive. Avon reserves the right to audit all performance data when determining 
Incentive reward eligibility and reserves the right to disqualify or remove any Representative it determines has violated principles of fairness or program intent. Products earned cannot be redeemed for cash or credit towards 
your Avon account. All dollars shown are in U.S. dollars. Void where prohibited.

order in your
1st Campaign
and you earn

$100
order in your

2nd Campaign
and you earn

$100
order in your

3rd Campaign
and you earn

$100
order in your

4th Campaign
and you earn

$100

In each of your first 4 Campaigns you can earn  
great products FREE when you place a $100 order*!

AN EXCLUSIVE OFFER FOR 
NEW REPRESENTATIVES 

•	 Use	Social	Media	to	share	that	you	are	now	in	business	for	yourself	with	Avon!		
Refer	to	yourAvon.com	for	more	information.

•	 Everyone	you	meet	is	a	possible	new	Customer	–	share	Avon		
with	at	least	three	new	people	every	day!

•	 Set	a	target	for	your	sales	and	be	sure	to	follow-up	with	your	Customers	
before	you	place	your	order.

•	 Circulate	brochures…	bring	them	with	you	wherever	you	go!

•	 Know	your	store.	The	Avon	brochure	is	your	store	so	be	familiar	with	the	great	offers	within.	

•	 Share	your	enthusiasm	and	people	will	want	to	be	part	of	your	great	company!

•	 Learn	how	to	grow	even	more	with	FREE	online	training	through		
Avon	Pathways	on	yourAvon.com.

Tips on how to GROW your CUSTOMERS…

Make sure to 
wear your button 

for an easy 
conversation 

starter!

JustforYOU!

$19 value
$23 
value

$30 
value

$25  
value

BONUS!  
Over $150 value! 

When you place an order in your 4th Campaign 
and reach $400 cumulative Award Sales (from 

Campaign 1-4) you will earn a beautiful bundle of 
products when you place your 5th order!

February 2014 Avon Products, Inc.  593479
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FOLLOW UP 2-3 DAYS 
BEFORE EACH ORDER  
IS DUE:

•	Call or text everyone who  
received a brochure. (Standard  
text message rates may apply.)

•	Email or text your long  
distance Customers.

•	Post an order due reminder  
on your social media.

FIND CUSTOMERS. 

•	Contact all of the people on your 
Invitation List to share a brochure.  
You can even ask them for referrals.

•	Create your personal web page 
to invite long distance Customers. 
Orders can even be delivered 
directly to them!

•	Import your social media contacts. 
(Refer to Avon’s Social Media 
guidelines on yourAVON.com.)

•	Find Customers who work in an 
office where one brochure can  
be shared.

•	Practice the Power of 3 by  
introducing your brochures  
to 3 new people every day.

1

“JUST FOR YOU!” 

•	For EACH Campaign of $100 or 
more in your first 4 Campaigns  
of selling, you can earn FREE 
Avon products.†

•	Earn an EXTRA BONUS product 
bundle when you place your  
5th order AND have a minimum 
$400 in cumulative sales in the 
first 4 Campaigns!

2

INVEST IN YOURSELF.

•	Listen to the Making the Shift 
CD that came in your New 
Representative kit.

•	Go to yourAVON.com> 
Training Tab> 
Avon Pathways  
and register  
for the next  
Welcome to  
Avon Webinar. 
 
 
 
 
 
 
 
 

•	Set aside time each week  
to complete 1-2 Training  
Modules starting with these:

■■ Getting Started on  
yourAVON.com

■■ Launching Your  
Avon Business

■■ Online Ordering

■■ Money Management

■■ Beauty Basics

4

MANAGE YOUR 
BUSINESS WITH YOUR 
WEB OFFICE.

•	Place Orders

•	Manage your Account

•	Create Invoices

•	Track Customer History

•	Send forwardable  
product emails 

TIP: Include your web 
address on everything you 
give to Customers.

5

Ask for the  
order  

by saying: 
“What can I order  
for you today?”

*Check your Campaign Selling Calendar for order submission and delivery dates on  
yourAVON.com under Campaign Tools. ** See back of Credit Card slip for current policies.

†Products 
shown may 
vary.

PAY YOUR AVON 
ACCOUNT. 

•	Pay online, by phone,  
or on your mobile device 
with your debit/credit 
card, prepaid card, or 
QuikPAY.**

•	You can also pay by 
money order, or with  
a personal check.

•	After paying your bill to 
Avon, the rest of what 
you collected is yours  
to keep!

Note: You must pay Avon 
in full before you submit 
your next order.

8
7

DELIVER ORDERS 
AND COLLECT  
CUSTOMER PAYMENTS. 

•	Pack each order from your 
Customer Order Forms.

•	Include a new brochure,  
samples and a prospecting  
flyer to introduce the earning 
opportunity. (Print it at  
yourAVON.com>Sales 
Leadership>Materials & 
Resources.)

•	You may accept cash,  
debit/credit cards, money  
orders or personal checks  
made out to you, not Avon.

TIP: Never leave products  
without getting payment in full  
at the time of delivery. 

TIP:  With Avon, you received a credit limit when you 
were appointed as an Avon Representative. You may 
be required to pay a deposit if your order exceeds 
your credit limit. See the upper right corner of the 
home page at yourAvon.com for your credit limit.

SUBMIT YOUR ORDER* AND  
BOOST YOUR BUSINESS.

•	Go to yourAVON.com and follow  
the prompts for placing your order.

•	Don’t forget to order brochures,  
samples and business tools.

•	Be your own testimonial! Choose 
1-3 products that you can start 
using on a daily basis.

•	While you’re placing your order, 
boost your business even more 
by ordering the Business Booster, 
which includes additional products, 
tools and training tips. For your 
investment of $35, you will get  
a supply of advanced tools,  
products & samples to use  
to grow your business!

6

Every  
Campaign, read  
the What’s New  
to learn about  

new products and 
special offers for 
Representatives.

YOUR GUIDE
TO PLANNING

CAMPAIGN

7

RECEIVE

TRIPLE
DOLLARS

IN AWARD SALES ON C-7 BEAUTY PRODUCTS
SEE PG. 2.

dramatic 
 LIFT
no drastic effort needed
INTRODUCING OUR 
LATEST GRAVITY-DEFYING 
BREAKTHROUGH
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Create your invitation list  
Be sure to check your address book, cell phone contacts 

and holiday mailing list for more names.
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Write down everyone you come in contact with. If you don’t know 
names, you can write “school” or “hair salon” for locations where 
you will invite people to browse your brochure.

Cyan  Magenta  Yellow  Black
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Put a check mark next to the names of the people you’ll invite 
to the next Avon Opportunity Meeting.
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IN YOUR SUCCESS WITH AVON
Believe
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Welcome  
to Avon 

Webinar every 
Monday night 
at 8 pm, ET.

Try these  
words:   

“I noticed your  
beautiful skin!  

Avon has some new 
spring colors that 
would look great  

on you.”

LEADERSHIP  
REWARDS  
PROGRAM  
2013-2014

BELIEVE in YOURSELF
•  

BELIEVE In the OPPORTUNITY
•  

BELIEVE in AVON

your EARNINGS
NAME

APPT. 
CAMP.

LOA 1 ORDER = $50  
EARN $25

ORDER 
SIZE

POTENTIAL 
EARNINGS EARNED?

1.

Unit Leader  
POTENTIAL  
BONUS  
EARNINGS

2.

3.

4.

5.

Achieve Unit Leader within 8 Campaigns* 
of your Campaign of Appointment

EARN $250 + 20 POTENTIAL  
REPRESENTATIVE LEADS*** $375

6.

Advanced
Unit Leader 
POTENTIAL  
BONUS  
EARNINGS

7.

8.

9.

10.

11.

12.

Achieve Advanced Unit Leader within 20  
Campaigns* of your Campaign of Appointment

EARN $750 + 5 NESTED  
REPRESENTATIVES**** $925

Achieve Executive Unit Leader within 40  
Campaigns* of your Campaign of Appointment

EARN $2,500** + 10 NESTED  
REPRESENTATIVES**** $2,500

Achieve Senior Executive Unit Leader within 60 
Campaigns* of your Campaign of Appointment

EARN $5,000** + 10 NESTED  
REPRESENTATIVES**** $5,000

$8,800
*Each Advancing Award can be earned within the Campaign time frame even if the previous level’s bonus was not achieved.  

**New EULs and SEULs must perform at Title for 2 consecutive Campaigns following advancement before the Jump Start bonus and Nested Representatives are awarded.
***The 20 Leads at the Unit Leader Level will be awarded 5 per Campaign for 4 Campaigns OR pending availability until the total of 20 has been awarded. 
****The total number of Nested Representatives may not be awarded in the Campaign following achievement but will be awarded as availability permits.   
NOTE: Avon reserves the right to change these levels and Sales Leadership requirements at any time, in its sole discretion.

List the 1ST person you 
can think of who would 
most benefit from an  
additional income  
every month.

Friend:

Relative:

Spouse’s  
Relative:

Co-Worker:

Neighbor:

Club Member:

Organization  
Member:

Team Member:

Child’s Teacher 
or Coach:

Baby Sitter:

Online  
Contact:

Try these words when  
you speak to them:

“I just started my own 
Avon business so that  
I can                         and  
I thought of you because  
I know you’ve been  
wanting to                      !”

RECRUITING BONUS  
for Candidates and Unit Leaders

ADVANCING BONUS  
for New Unit Leaders, Advanced,  

Executive and Sr Executive Unit Leaders

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏

$25 ❏
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For details about Avon’s Sales Leadership Program, see the Avon Sales Leadership Bonus Chart on yourAVON.com>Sales Leadership.
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4 incredible levels of EARNING:

Advanced 
Unit 

Leader

$250 
Personal Award Sales

+
12 Orders and  

2 Titled Sales Leaders  
in 1st Generation

+
$4,500 

Total Unit Sales

EARN UP TO 8% 
On Sales of Your  
1ST Generation

EARN UP TO 2% 
On Sales of Your  
2ND Generation

EARN UP TO 1% 
On Sales of Your  
3RD Generation

Senior  
Executive 

Unit Leader

$350 
Personal Award Sales

+
20 Orders and  

6 Titled Sales Leaders  
in 1st Generation  
(1 of whom is EUL  

or above)
+

$35,000 
Total Unit Sales

EARN UP TO 13% 
On Sales of Your  
1ST Generation

EARN UP TO 5% 
On Sales of Your  
2ND Generation

EARN UP TO 2% 
On Sales of Your  
3RD Generation

EARN UP TO 2% 
In Additional Bonuses

Unit 
Leader

$200 
Personal Award Sales

+
5 Orders 

+
$1,200 

Total Unit Sales

EARN UP TO 7% 
On Sales of Your  
1ST Generation

EARN UP TO 1% 
On Sales of Your  
2ND Generation

Executive 
Unit 

Leader

$300 
Personal Award Sales

+
20 Orders and  

4 Titled Sales Leaders  
in 1st Generation

+
$17,500 

Total Unit Sales

EARN UP TO 12% 
On Sales of Your  
1ST Generation

EARN UP TO 5% 
On Sales of Your  
2ND Generation

EARN UP TO 2% 
On Sales of Your  
3RD Generation

Pk of 10    59989-9

Single    59373-9

English_Single

Paquete de 10    59990-9

Individual    75096-9

English_Pack of 10

Spanish_Pack of 10

Spanish_Single

Pk of 10    59989-9

Single    59373-9

English_Single

Paquete de 10    59990-9

Individual    75096-9

English_Pack of 10

Spanish_Pack of 10

Spanish_Single

SHOW OTHERS HOW  
TO DO WHAT YOU DO. 

•	The Sales Leadership Jump  
Start bonus program gives  
you the power to increase your  
earnings when you build and  
develop a team.

•	Go to yourAVON.com>Sales 
Leadership>Jump Start to learn more.

Success Can Be Easy...ONE STEP AT A TIME!



KNOW YOUR PRODUCTS…SELL MORE PRODUCTS

SKIN CARE HAS 
TREMENDOUS
EARNING POTENTIAL
•	Avon features a wide variety of  

cutting-edge, affordable Skin  
Care products. 

•	Know the facts. Read and reference the 
Essential Skin Care Guide and the Skin  
Care Conversation Card to break the ice. 
(Find these tools on yourAVON.com> 
Campaign Planning>Anew Central.)

The best way to learn about the products you are selling is to read the What’s New every Campaign.  
It highlights product benefits, gives you selling tips and lets you reserve quantities of popular new 
products in advance. It also features SAMPLES and DEMOS for your Customers to try. Always order 
more brochures than your current number of Customers and challenge yourself to approach new people. 
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BUILD YOUR BUSINESS 
WITH FRAGRANCE
•	How about wearing Avon fragrance  

wherever you go...Take the bottle with  
you and show it off.

•	Point out scented brochure pages  
	 or attach samples to the brochure,  
	 then follow up to get feedback.

OPEN DOORS 
WITH MAKEUP AND 
PERSONAL CARE
•	Color and Personal Care items are an 

affordable way to attract new Customers.

•	Whatever the season, Moisture Therapy, 
Foot Works, Skin So Soft and Bug Guard 
Plus are a few Avon essentials that can be 
enjoyed year-round.

•	To learn more about Avon’s latest 
beauty products, go to yourAVON.com 
>Training>Avon Pathways.

TIPS:

“Our promise to every new 
Representative is to help you get  
started. And we’ll match your  
commitment to growing your Avon 
business with guidance and support 
every step of the way.

As is true with all sales businesses,  
success depends on finding 
Customers who want to shop  
with you, then providing top-notch  
service and following up often  
to keep the connection alive.

So, reach out and connect with 
Customers. Give them a real 
alternative to shopping in a store.  
After all, the difference between  
the Avon Brochure and a department 
store is YOU—your products and, 
best of all, YOUR SERVICE.”	

Eddie Silcock
Vice President,  
US Sales

LET YOUR PERSONAL TOUCH BE THE DIFFERENCE. 
                                                   And know that we’re behind you every step of the way.

Try these words: 
“This new Fragrance would make 
a beautiful gift. What birthdays 
[anniversaries, holidays] do you 
have coming up?”

Try these words: 
“I know that you’ve been concerned 
about sun exposure with your new job. 
I recommend a good eye cream and a 
moisturizer with SPF.”

Try these words: 
“I know you love color. Our new 
lipstick comes in 12 shades!  
Let’s find your perfect color(s).”

Quick Guide TO GETTING STARTED




